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Item 7.01. Regulation FD Disclosure.

On December 8, 2021, Byrna Technologies Inc. (the “Company”) intends to use an investor presentation in connection with meetings with investors. A copy of that investor
presentation is furnished as Exhibit 99.1 and incorporated herein by reference. The presentation will be posted to the Company’s website.

The information in Item 7.01 and Item 9.01, including Exhibit 99.1, shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, or
otherwise subject to the liability of such section, nor shall it be deemed incorporated by reference in any filing of the Company under the Securities Act of 1933 or the

Securities Exchange Act of 1934, regardless of any general incorporation language in such filing, unless expressly incorporated by specific reference in such filing.

Item 9.01.Financial Statements and Exhibits.

(d)  Exhibits.

99.1 Investor Presentation, dated December 8, 2021.

104 Cover Page Interactive Data File - the cover page XBRL tags are embedded within the Inline XBRL Document.




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

BYRNA TECHNOLOGIES INC.
Date: December 8, 2021 By: /s/ Bryan Ganz

Name: Bryan Ganz
Title: Chief Executive Officer




Exhibit 99.1

PRESENTATION
December2021







DETERIORATION OF
e Shootings And Gun Deaths SAFETY AND ClVILITY

2020 saw more gun deaths in Continue To Rise At Alarming

the US than any year in over @ate In Large U.S. Cities

two decades, showing evena | TIME m

pandemic couldn't stop the = m
2020 Ends as One of

America's Most Violent
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o 37% increase in homicides in 2020
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mmmmmm ' __ 8 M guns sold to FIRST TIME gun buyers

rimg Bcong on Auguil 16, 2020, rear Prodpect Park
in Broakiyn where fatal shooting cccurned. Lev

19% increase in assaults in 2020

= There were a record number of gun
viclence deaths in 2020: 19,379

460 school shootings in last five years
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= AVAILABLE OPTIONS
ARE INSUFFICIENT

¢ Guns > life-altering consequences

e Pepper spray / Taser/club >
close quarters combat

o Nothing > leaves you defenseless
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security professionals with.a ([s e alternative
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BYRNA LAUNCHERS

Fires kinetic and chemical irritant
projectiles using CO2

Incapacitates an assailant from a
safe standoff distance of up to 60
feet

No license, background check or
waiting period required

Patented trigger-pull technology

Easy to use — for training or fun




BYRNA PROJECTILES

Full line of .68 caliber projectiles

Inert, kinetic and chemical irritant
versions

Environmentally friendly Eco-Kinetic
round

. TRAINING AND RECREATION
Ramping in-house production

Re-occurring consumable sale

~15% of revenue today




US CONSUMER MARKET OPPORTUNITY
® buyrna

- US Consumer Market - - |
204M Potential Custorners Out Of 255M Adults

Gun

Owners

Estimated 80%

OpentoByrna
80K E-Commerce ‘66MAdults.
Customers To Date

- Familiar look
35M tection tool -and feel of a firearm

Naote: Byrna estimatesthat approximatety 80% of US adults would consider purch,




RAZOR / RAZOR BLADE BUSINESS MODEL

Launchers drive consumable sales

Recommendations from Byrna
Nation

VIRTUOUS
Robust level of repeat orders \ e

PROJECTILES
Installed base likely to upgrade




COMPELLING GROWTH PROFILE

Growth Strategy
Leverage the Byrna brand

New Products

New Channels

New Markets
Strategic Acquisitions
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NEW PRODUCT INNOVATION
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EXPANSION OF SALES CHANNELS
E-COMMERCE DEALERS BYRNA EXPERIENCE

Growing Dealer Network Retail Store / Shooting Range
/ Fantasy Camp
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BIG ROCK Sports South.

BYRNASELFDEFENSE.COM




EXECUTION OF MARKETING

BILLBOARDS PRINT MEDIA

THE UN-GUN |

P

LG
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LINEALTIRING COMSPIUENCES.

Launched on 10/11. Test Run in: October Launch in USCCA Magazine Content Creator Branding Across

Kansas City, Orlando, San Diego, Will Be Featured in Family RV and TikTok, Instagram, YouTube
Dallas, St. Louis Other Gun Magazines




PROFESSIONAL MARKETS

Law Enforcement
Respond fo Community demand for
more and betterless-lethaltools and
training

> 917k officersin the US

= 10M officers internationally

Recent Developments

Spekane Counly Shenffs Office to deploy 200+ Byma Less-Lethal launchers, ammunition, and
accessories. Acquired in response fo slale's new use-of-force standards for law enforcement.
Byrma LE T3 training completed; expected deployment in January 2022

Private Security
Increase effectivenssswhile
reducing liability

> 800k personnelinthe US

= 19M personnelinternationally




STRATEGIC ACQUISITIONS

Mission Less Lethal

—— '!Eﬁ

Acquired Mission Less Lethal
assetsin May 2021

Leaderin non-lethal, shoulder-fired
rifles

Full suite of products necessary
for Law Enforcement

IP portfolio strengthens
competitive moat

Byrna Shield

Acquired assets of Ballistipax®
in August 2021

Single-handed, rapidly-deployable
bulletproofbackpacks

Offeredunder "Byrna Shield" product
name in three configurations.
Includedin ‘Leamn Safe’ school safety
offering and training program

M&A Focus

Innovative Launchers and Projectiles

Related Safety Products

Law Enforcement Solutions

International Growth




Sales % Breakdown by Market Channel

Current Target

E-Commerce (including byrna.com + Amazon) 50%
Dealer / Distributor 25%
International 9% 15%
Law Enforcement / Private Security / Schools % 10%

Total 100%




Sales % Breakdown by Product Type

Current Target

Hand-held Personal Security Device 66% 50%
Shoulder Fired Launchers 4%

Ammo

Accessories

<1%

Apparel

Total 100%




Gross Profit Margin / EBITDA Margin

Target

Gross Profit % % % 60 - 65%

EBITDA % 30%




FINANCIAL POSITION

(% in thousands) As of August 31, 2021

Cash $58,421

Inventory $7,551

Receivables

Debt

No need to access public markets to execute plan




SHARE REPURCHASE PLAN

Authorized December 2021
Purchase of up to $30 M of common stock over the next two years
Reflects Board's belief that shares are currently undervalued

Strength of balance sheet + recent performance + long-term outlook allows us to create
value while continuing to fund growth initiatives

Intend to cancel most or all of repurchased shares

See press release dated December6, 2021 for additional details regarding the plan




INVESTMENT THESIS

Right Product For The Times
- Reduce gun violence
- Increase safety
Enormous Total Addressable Market
- Civilians
Law Enforcement
Schools
- International
Robust Product Development Pipeline
- Byrna is the place for all things “Personal Self-defense”

Expanding Sales Channels

- 39 party E-Commerce (Amazon.com / OpticsPlanet)
Brick & Mortar / Experiences




EXPANDED MANAGEMENT TEAM
TO SUPPORT GROWTH

Victor

- ! Eng

From 10 employees in Jan 2019 to 151 in August 2021



