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Item 7.01 Regulation FD Disclosure.

Byrna Technologies Inc. (the “Company”) hereby furnishes the updated investor presentation attached as Exhibit 99.1 to this Current Report on Form 8-K, which the
Company may use in presentations to investors from time to time.

The information in this Item 7.01, including Exhibit 99.1, shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, or otherwise
subject to the liability of such section, nor shall it be deemed incorporated by reference in any filing of the Company under the Securities Act of 1933 or the Securities
Exchange Act of 1934, regardless of any general incorporation language in such filing, unless expressly incorporated by specific reference in such filing.

Item 9.01. Financial Statements and Exhibits.
Exhibit

No. Description

(d) Exhibits.

99.1 Investor Presentation, dated March 23, 2026.

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)



https://content.equisolve.net/byrna/sec/0001437749-26-009296/for_pdf/ex_935762.htm

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

BYRNA TECHNOLOGIES INC.

Date: March 23, 2026 By: /s/ Laurilee Kearnes

Name: Laurilee Kearnes
Title: Chief Financial Officer



Exhibit 99.1

byrna

PREPARED TODEFEND PREPARED FOR LIFE

INVESTOR PRESENTATION
March 2026

MNasdaq: BYRN | 1




ar v of ihe . o O Fory a s @ a
the future & = =1 0 - preased or impled inthis preserts:
ind adeu

third-part; = i
penakies ard [ H e o i i o A mcluce market b

i arket research firm




COUNTERVAILING SOCIETAL TRENDS

L




BYRNA IS PART OF THE SOLUTION

Qur Mission

“To provide civilians, law enforcement officers and security
professionals with a safe, reliable and effective non-lethal
alternative to traditional firearms that will allow Byrna’s
customers to protect and defend themselves, their families
and their community without the need to resort to deadly
force.”

PREPARED TO DEFEND | PREPARED FOR LIFE
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BYRNA OVERVIEW




US CONSUMER MARKET OPPORTUNITY
@ byrna

250MM Potential Customers in the

US Consumer Market f———— US Consumer Market ——
250MM Adults

Estimated Lifetime Value of
Customer - $1,000

Total Addressable Market (US
Consumer):

300,000+ unique
ecommerce
customers (all-time)

= $250 Billion ($100 Billion Gun
Owners / $150 Billion Non-Gun
Owners)

Targeted Penetration of 5% of
Non-Gun Owners and 10% of
Gun Owners: ~$17.5 Billion

zulation iz basad on inbernal e first time Byrna ous




REGIONAL AND SEGMENT FOCUS

USMCA (US, Mexlco and Canada) International

U.S. and Canada : = Predominantly Law Enforcement sales

* Primarily Direct to Consumer (DTC) —Web = Latin America
and through dealers (99% of US/CAN sales) '
I * Cordoba Provincial Police (15,000 units
Service inbound law enforcement and private committed)
security inguiries (<1% of US/CAN sales)
i Buenos Aires (Provincial, City and Airport
= Nexico | Police) — 500 Launcher Order from Buenos
5 ; = Aires City Police
*  Primarily law enforcement focused with recent ,
successes with local police agency i * Sante Fe Provincial Police
penetrations '
* Other Intemational
Actively pursuing large law enforcement .
agency sales ! *  Prioritize o_nly' large, episodic opportunities
- {Indonesia)




PRODUCT OFFERING

Defense
Sprays and
Alarms

Pistols and
Rifles Ammo & CO2

-
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Accessories
and Other




HOW IT WORKS - PISTOLS
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First trigger pull punctures CO2 and propels
projectile simultaneously using our patented
technology

Incapacitates an assailant from a safe standoff
distance of up to 60 feet

Compact and concealable — suitable for everyday
carry

Fires kinetic and chemical irritant projectiles
Multiple shot capacity (up to 7 in one magazine)
No license, background check or waiting period
required

* Byrna SD: $378 — Flagship pistol launcher

* Byma LE: $479 — 40% more capacity and 60% more
power than the SD

Byma CL: $549 — smallest and most concealable
less-lethal launcher on the market. Maintains power
of Byrna LE




HOW IT WORKS - AMMO

= 2 Types of projectiles:
* Self-Defense (Chemical Irritants and Kinetic)

*  Training (Inert Powder and Eco-Friendly Powder)

* Key features:

* .68 caliber projectiles compatible with all current
Byrna launcher platforms (.61 for CL)

* Break lines to ensure breakage upon impact

* Sonically welded to hold shells together
* Colored shell to identify payload SELF-DEFENSE

REC d
= Re-occurring consumable sale
ea0oeme

* Payload projectiles designed and manufactured in-
house
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BYRNA GROWTH HISTORY

Net Revenue ($ in millions)




FINANCIAL SNAPSHOT

Year Ended

(% in thousands) November 30, 2024 November 30, 2025

Revenue

Gross Profit

Net Income

Adjusted EBITDA
Adjusted EBITDA %

the appendi: for a reconcdiation of Adjusted EBITDA Nasdag: BYRM | 14
asdag: B 14




FINANCIAL POSITION

As of August 31, 2025 As of Movember 30, 2025
{$ in thousands) {unaudited) (audited)

Cash

Inventory

Marketable Securities
Receivables

Payables + Accrued Liabilities
Debt

Met Working Capital

As of August 31, 2025 As of November 30, 2025
{unaudited) {audited)
Company Share Price ($)
Shares Outstanding (#)

Market Capitalization ($mm) L F414mm

Mote: Maket Capitalizatio e date muliplhad tandng. Nasdag: BYRN | 15




NEW PRODUCT INNOVATION

Launched ahead of schedule — shipping started May
2025

Smallest, most concealable lessdethal launcher on the
market

38% smaller than the Byrna SD yet hits as hard as the
Byrna LE

*  Fires a .61 caliber projectile at 400 FPS

Retains patented pull-pierce technology — CO2 sits
unpunctured indefinitely until triggeris pulled

5 Round Magazine, 15 Round Shot Capacity with 1
co2

Made in US with 80% US Sourced Components




INVESTMENT THESIS

Attractive Valuation

Best-in-class product right for the times - Byrna offers a compelling solution to
countervailing societal trends

Leading position in nascent industry with an enormous total addressable market

Strong tailwinds with public sentiment shifting towards less-lethal solutions

Improving profitability metrics with strong cash generation supports long-term
growth and provides ample staying power

Nasdag: BYRN | 17
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CONTACT US

Tom Colton & Alec Wilson
Gateway Group, Inc.
T: 949-574-3860
BYRN@gateway-grp.com
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BYRNA LAUNCHERS
COMPARISON OVERVIEW

DISTANCE COMPARISON
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ADJUSTED EBITDA RECONCILATION
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